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TOBASCO FOR SALESMEN.
and dropped her bead down on his
shoulder.

"It Is love, Philip,'- she whispered,
low, but not too low for him to hear.

London S. S. Times. By EDWARD W. COX.
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Hear the tauRhter of the girls
Pretty Klrls!

What a fund of merriment each ruby lip
unfurls!

How they chatter, chatter, chatter.
In the balmy air of night!

While the start that over-spatt-

All the heavens hear their clatler
In a soft anil mild delight;

In a sorter-kinde- r rhyme, '
Keeping time. time, tlijie.

To the tlntlnabulatlon that, unceasing,
ever purla

From the Klrls. (tlrla. alrls,
Olrls, gin. ftlrU,

From the wild, cupilelous. saucy, Jaunty
glrli.

See the flirting of the girls.
Radiant ulrls!

Through the me zee of the hall,
Vp and down the stately hall!
How he nklppeth to and fro,

And perspires!
Would that we could tell the Idiot all

we know
Of the Area

Into which the false one hurls
Each new victim see the flumes, How It

swirls!
How It curls!
How It ourli!

Fetter far that they were churls,
Than fall victims to tin trt.

To the prattle and !!!. raitle
Of the Blrls. clrls. fir's,

(ilrls. sMrls. Klrls
To the g and heart-rackin- g of the

elr"! st, Loula Times.
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do better somewhere else Is to
cess where he is. ,

The clerk of today can be,

great many ore, simply an aut '

or, on the other hana, he mr

live, brainy person, who Is ga. ,
In Information at every turn a;
proving his usefulness by absorb!
every chance to show the material
which he Is made.

It 19 clear in the minds of the latteA

clasa that If they would be better sales- -'

men at tho end of tho day than theJ;- -'

were In the morning, they must evf'J'1
be Etudylng. With the former mart
feel that they have been forced behl '

the counter by severe circumstance;1,
and that they will take It easy until
something turns up. The lack of am- -, y
bltion thus shown Is deplorable and Is) ',
a great stumbling block In the path of ,

success. The feeling that he Is out
of place and that nothing will enable,
him to advance In his present occupar
Hon Is success-killin- g to any man.

The clerk of now is the proprietor of
the future, and a lack of self-co- Aden'''
or healthy ambition, should speedt.
be attended to. No suca example as .

older association who has been In
shop' for untold years without passli
a certain mark should be followed. N"

such feeling should be tolerated thf
this fate is just as apt to be yours J

not, for such contemplation wll'
result In a llstlessness which ,j
more to bring you to that sU f

anything else. '
;!

At the outset, get the Idea flv

I A Woman's Privilege
i

By f. a. groom. I

The rector's daughter was In a hur-

ry. She had been cataloguing the
school library books, and time had

slipped away qulcked than she thought
for.

Then, as would have It, the

squire caught sight of her as she was

taking a short-cu- t through the glebe
meadow, and made haute to overtake
her. It was certainly not a favorable

( moment to broach the subject of his

feelings and wishes, but he was re-

solved to take advantage of the very
next opportunity that offered, and thl3
was the next opportunity.

Accordingly, without any beating
about the bush, he asked her pat out
to marry him.

"Certainly not," was her answer.
She was hot and tired; and, yes, a lit-

tle cross.
The squire's face fell.
"You don't care enough for me, I

suppose?"

your head that your name Is tic ij

some shop door and then keej,
shop door before you aa a goal. If
clerk will do this, he will consequent-
ly bend every effort to attain the de-

sired end, and before long the eonfl- - '

dence in his ability to accomplish It -

Cnn.Tr irT rnr--
A brain- - that isn't used Is like n

watch that doesn't run. Every lobe
of the brain should be used, like every
wheel of a watch, when you sell your
man,

Tho fellow who sells the least good3
Is the one who worries most about
competition.

Control yourself! Remember what
Huxley says: "A man so trained In
youth that his body Is the ready serv
ant of his will, and does with equal
ease and pleasure all the work that aa
a mechanism it Is capable of, whose In
tellect Is a clear, cold, logic-engine- ,

with all Its narts of equal strength and
In smooth working order, ready like a
steam engine to be turned to any kind
of work, and spin the gossamers as
well as forge the anchors of the mind."

The only man who never made a
mistake la the one who never made n
success. The horse In a treadmill nev-
er gets in a smash-up- , but neither does
he get anywhere. Every path to pre-
eminence is blazed with errors, as the
wagon road across the plains is lined
with skeletons of those who failed by
the way, and our road Is clearer for the
passage of the pioneers who learned
the best path througn experience on
the worst ones. A stupid error, a care-
less error, a repeateu error should re-

ceive no end of and
a hearty amen to the assaults of others.

Courtesy not mere politeness, but
that habit of mind which causes a man
to put himself In the other fellow's
place and give his Ideas and feelings
consideration Is an attribute well
worthy of cultivation by a young bus-
iness man.

In this age when the old fashioned
deference to our elders Is replaced by
the encouraged, of the
young people for whom we live, we are
more simple and direct In our thought
and speech and manuers more clearly
show forth the man. It Is therefore
all the more necessary that the man
should have social qualities worthy of
exhibition and that he should culti-
vate a kindness and sincerity of
thought that will find fitting expression
in a straightforward, frank and manly
gearing. Listen to a woman talking of
her shopping and you will find that the
service given In the different stores
Is in her eyes of equal importance with
the quality and the price of the goods.
It is the linen clerk who knows the
latest wrinkles In napery who gets her
trade. The dry goods clerk who assists
her In little economies, sells her all
she buys In this line and the Jewelry
salesman who gave her a private view
of a rare piece of Jewelry and discussed
chains with her when he knew she did
not care to buy, will bo given the order
when she wants to buy a tea set or a

clock.
To prove that this is so, think over

the stores where you do your trading
and analyze the reasons for buying
there and you will find you are influ-
enced by much the same motives. And
that the personal element cuts a large
figure In your purchase.

Enthusiasm of the right kind goes
hand In hand with salesmanship, and
the kind that will make a salesman
Investigate In every way possible the
merits of the article he is selling, Is
the best. If you know and are con-

vinced that it if good, then It Is much
easier for you to convince the other
man of the same fact. Do you know
fhat words and figures alone do not

while, which behavior certainly was
not In accordance with her usual

haMts.
Then In the autumn she went up to

London to spend a week with a friend.
And the second morning of her stavcame a letter from her sister Cella
containing disastrous news.

"Phillip Ardley has been badlyhurt,' ran the letter, "and they don't
know tvhether ho will recover. Itwas saving Mrs. Pratt's little girlthe pretty curly-halrc- one who had
got on the railway lino at the .el
crossing. Phillip was shooting In the
fields by the railway and saw her, and
a train comln?, too. He shouted
her, but she didn't hear or understand.
So he Jumped down onto the lino and
sot hold of her and threw her on the
bank, But the train caught him, and
his arm is broken, and his leg hurt,
and his face and head cut badly. It
was awfully plucky of him. But father
says though he Is quiet he can always
he depended on to do things. Won't
It be dreadful if ho dies?"

The rector and his younger daugh-
ter were sitting at tea that after-
noon when Sophie walked In.

"It was so horribly fogey In London,
I felt I should bo suffocated if 1

stayed a day longer," she explained in
answer to the astonished exclamations
of her appearance.

"Tea? Yes, please, Celia, I'll havo
some before I go upstairs."

"Have you heard the sad news of
Phillip?" Inquired the rector.

Sophie lifted her hand to draw out
her hatpins.

"He's no worse, Is he? Cella told
mo In her letter of the accident."

"No, he's no worse; just the same,
poor fellow."

Youth and a good constitution en-

abled the squire to make a good fight
for life a fight that In the end was
successful. He recovered but slowly,
however.

"I have just had a talk with Dr.
Newton about Phillip," said the rec-

tor one day. "Ho says his Injuries
were so severe; of course It will take
him long to get well. But further, he
seems hardly to care whether he re-

covers or not. He wants rousing, evi-

dently."
"Is he downstairs yet?" asked So-

phie.
"He Is to be carried down tomor-

row. I daresay his helplessness
him."

A couple of days later Sophie
donned her outdoor clothes and went
out. Her goal was tho Hall.

Peter, the old gray-heade- butler,
looked dubiously at her when she said
she wanted to see his master.

"I'm not sure, Miss, whether he'll
see anyone," ho said hesitatingly.

Sophie was pile, but resolute.
"I think he will see me. I'm sure

he will. You needn't announce me.
He's In the study, Isn't he?" and be-

fore the astonished retainer could
raise objection, the girl slipped past
rim, and with fleet feet traversed the
wide hall and opened the study door.

A big sofa was lrawn up close to
the fire, and on It was Phillip.

He lay back against bis pillows with
his eyes shut, and as Sophie noiseless-

ly approached she had opportunity of
noting what a change illness had
wrought In him such sunken cheeks,
such hollow temples, and a big scarlet
mark down one side of his face.

She had gained the couch now and
spoke.

"I'm glad you are better," she said,
and despite her efforts her voice shook
a little.

He opened his eyes with a start.
"Sophie, Is It really you!" he said.
"Me! Of course it is," she rejoined,

and laughed because she was afraid
she might cry.

"It Is an unexpected pleasure to
see you," he said, and now his tone
was formal and polite. "Will you not
sit down? I am sorry I cannot get a

chair."
"I prefer to stand," Bhe said, then

suddenly burst out: "I want to take
advantage of my woman's privilege."

He looked at her without speaking,
and bis' face twitched.

"It Is a woman's privilege you
know," she went on, in desperate hur-

ry, "lo change her mind."
Still he d:d not speak, but a faint

color crept Into his white cheeks.
"Oh! don't you understand?" she

cried, with scarlet face. "You asked
me to marry you, and I said no then.

"But now
She broke off in a very' agony of

shame and humiliation. Perhaps
he didn't want her now, perhaps he
had seen somebody else since whom
he liked better. Then he put out his
left hand hlB right arm was still In

splints and laid hold of hers.
"You say this because you pity me?"
"I do pity you, but that Isn't why."
"Why, then?"
Her eyes fell before his. '

"Why, then?" he asked again. I'l

don't want to win my wife through
pity."

"Oh! it isn't pity. It Isn't pity!" she

cried, wildly.'
"What Is It, then?" he asked, and

drew her nearer. And his tone and
bis action were masterful.

She fell onto her knees by the couch

LURE OF THE LAND.

Englishwomen Who Have "Cone In"
for Agriculture,

The lure of the land seems to be
strongly felt in England Just now.
There Is a little Berkshire farm of Hvo
acres which, though only about half
of It Is under cultivation, affords n
good living for the two girl owners,
Miss Jones and Miss Peel, for their
French gardener, his wife and family,
and for tho pupils who are studying
their methods of farming. To an Amer-
ican that statement sounds rather In-

credible, but It Is quite true. It shows
what Intensive farming will do.

A curious Bight is this little Berk-
shire farm. Not an inch of the fields
under cultivation Is wasted. Some of
them are covered wUh ar-

rangements of glass called cloches,
under which the young lettuce and
carrots and cauliflowers and so forth
ore forced. It is all market gardening,
and it pays. Where there are not
cloches there are glass-covere- frames,
full of growing vegetables. When there
is a cold storm these frames are cov-

ered with French mats, and during one
of the hardest snow falls last winter
the temperature under the frames wa

kept, by means of the mats, up to 80

degrees. So carefully is the ground
under these frames and cloches nour-
ished that It returns three fine crops
a year.

It was the success of the French In
intensive gardening, that led Miss
Jones and Miss Peel to go Into vege-
table raising on the same principle.
French gardeners have been known to
sell ?1500 worth of produce off an aero
in a year, and these English girls ar-

gued that if the French could do it
they surely could. They had not much
capital, but they had enough to enable
them to take five acres of land at
Thatchani, In Berkshire, and to en-

gage a Frenchman who knew all about
gardening on the close cultivation
plan. It was only last November that,
the farm was started, but already there
is a brisk market for everything thest,
energetic young women have to sell.
What is more, not a few people in tho
neighborhood of Thatchani are fol-

lowing their example, or planning to,
and as to pupil helpers they have more
applicants than they can take.

Of course gardening on this princi-
ple requires endless patience, Industry
that never flags and careful attention
to every smallest detail. A man can-

not be a successful farmer on the close
cultivation plan and spend his time
holding up the side of the corner gro-

cery in the nearest village or settling
the affairs ot the nation from the top
of a drygoods box. He has got v
work. The two girl owners of this
little Berkshire farm work. They have

ven become carpenters, and they
make their own vegetable frames. But
first and foremost they take care of
their soil, which they consider their
wealth. That Is the French Idea so
thoroughly understood In France that
In that country it Is often agreed upou
between landlord nnd gardener thnt
the outgoing tenant may take his soil,
to the depth of about eighteen Inches,
away with biru.

Another Interesting agrlcultuwl ex-

periment Is being tried at Bredon't
Norton. This Is an attempt to com-

bine Intellectuallsm with agriculture.
The experimenter. Miss Woodhull, has'

already started a horticultural college
at Bredon's Norton, and now she Is

organizing a dairy, an apiary and a

club. The members of the last need
not take part in the activities of tha
colony unless they like, but their pres-
ence there will bring to the other resi-

dents currents of thought and interest
that otherwise they might be able to

enjoy only In a large town. Some mem-

bers of the club may visit It only oc-

casionally; others may use 'It for a
menl now and then when passing that
way, and others may make It aa objec-
tive point for a motor expedition. Such
members will naturally bring with them
new thoughts and new life, and thus
one of the main disadvantages of ru-

ral life will be obviated. At the same
time the club members and visitors
will undoubtedly become Interested In

rural life and rural pursuits. New
York Tribune.

Bohemia.
Bohemia Is youth. Youth Is every-

where. It Is bounded on the north and
east by the barren desert of middle
age, and on the south and west by
the steep and Impassable mountains
of success. The true Bohemian is
drunk on nothing but ambition and
Ideals, and though these leave no
headache, they frequently leaVe an
emptiness of the stomach. The true
Bohemian has an appetite the morn-

ing after, but there Is often no brea-
kfastSydney Bulletin.

Costly Accessories.
"I don't see why they call this a

$20,000 production."
"That's real. Ice."
"Still Ice Is not so terribly expen-

sive."
"But consider. That snow is genu- - i

luc white paper." Houston Chronic').

sell your goods? Y'our manner and tho Hp. tlie ways or civilization and
you make on the buyer Hsion. He and his wife wrote vari- -

will bring to pass the looked for re
sult as surely as tomorrow comes.
From the American Jeweler.

ONE MAN'S WORK.

South Sea Island Transformed by
Missionary Activity.

Some people assert, and perhaps be
lieve, that there Is no such thing as
disinterested benevolence. But the
history of the world contains very
many proofs of the contrary. There Is
a case or recent occurrence mat
ouslit to settle the matter. for all
time to come. Fifty-fiv- years ago
Hiram Bingham graduated at Yale,
being one of the class of 1853, which
has made itself felt In the world to
an unusual degree. Ho was born In

Honolulu, and his parents were
among the missionaries who changed

nation of cannibals into decent
Christian people in an incredibly
short time. The son was a chip off
the old block, and sought a field
where he could follow the examplq
of his illustrious' father.

Five thousand mlk'8 southwest of
San Francisco lie the Gilbert Islands.
This man and his young wife went
there In 1857 and settled down to see
what could be done for them. The
dwellers in Apaing, the island they se-

lected, were 30,0th) In number, and
were a sullen, cruel and treacherous
lot, fond of war and also of eating
their prisoners.

Mr. Bingham first reduced their
gibberish to a tangible and written
form, and then gradually taught them
in "'at language, and by daily exam- -

os books for their use and Instruc
tlon, Including a complete dictionary,
and won their love and confidence.
More than this, many of them became
teachers and missionaries themselves
to their people, and nearly all the In-

habitants of that large island became
and are complttely and radically
changed. All their heathenish cus-
toms nnd beliefs are gone, and they
are as happy and contented a race as
they formerly were wretched and use-
less. Recently they celebrated the

of their reformation,
end among other Interesting events
they prepared and sent to Mr. Bing-
ham a touching and affecting tribute
of their apreciatlon of the man who
hud rescued them out of a sense of
duty alono. His long residence in
that unhealthful climate had broken
him down, so that he was compelled
to return to Honolulu, where he still
lives in the happy consciousness of
having well served his Master nnd his
followmen, but without earthly reward
or the expectation of It. Here is an
instance of undoubted
anddevotion to duty without hope of
reward. Such men deserve recogni-
tion nnd remembrance. Cincinnati
Enquirer.

The World's Longest Fence.
After five years' work Australia's

gieat transcontinental rabbit-proo- f

fence has been completed. Its length
Is 2,030 miles, and the cost- of its
erection has been nearly $1,250,000.
It Is furnished at Intervals of five
milts with systems of traps, In which
hundreds of rabbits are captured and
destroyed dally. Inside the barrier
: I appears as yet no trace of their
r:cseace. Detroit News-Tribun-

- She shrugged'her shoulders by way
of reply.

"I'm not a bit clever, I know," he
pursued, "but I'd do my best to make
you happy. And I do love you aw-

fully. I always have, you know, So-

phie."
Yes, Sophie did know. And maybe

It was because she was so sure of his
devotion that she was Inclined to rate
It lightly.

"I have no wish to marry," she de-

clared.
"I would wait," he cried, eagerly;

"I would be willing to wtit as long as
you wish."

"But I don't wish at all In the mat-- '
ter and Sophie gave her parasol a pet-
ulant twirl. The sun poured down
fiercely, and she would be late for din-

ner. It was horribly Inconsiderate of

Phillip to detain her like this.
"I wouldn't Interfere with anything

you wanted to do," Phillip assured her.
"Do say yes, dear."

But the girl shook her head.
"I can't. It's quite Impossible," she

rejoined.
"Perhaps If you were to consider a

little you would. You might change
your mind then."

"I never change my mind," retort-
ed she.

men its no good my saying any-
thing more?"

"No good at all."
"If you do think better of it, though,

you'll let me know, won't you?"
"If I do, oh yes. Good bye," and

she nodded and turned away, evident-
ly glad to go.

Phillip stood and watched her as
she moved quickly along the path, and
through the gate that led into the rec-

tory paddock, and so out of sight.
And he sighed dolorously more than
once. He wag young and rich, and
stood over six feet in hia socks. But
neither youth nor money nor comeli-
ness counted for much Just now, see-

ing the one thing he longed for viz.,
Sophie's love he could not obtain.

"I'm such a duffer where brains
comes In," bo remarked sadly to him-
self. "And she knows such a lot
about everything. Of course, she de-

spises me," and he stalked slowly
and mournfully back to the ball.

There were other women doubtless
who would have boen pleased. to e

mistress of his home. But the
t rector's daughter was the only one

whom he should ever ask to relrn
there, and she declined tbaJionor.

Another sigh, more profound than
oany of Its predecessors, escaped hiui
as he turned In the lodge gates.

Sophie was a very busy person.
She prided herself, indeed, upon be-- ,

lng arways occupied, and on more than
one occasion bad expressed to the
squire her opinion that he took llfo
and his responsibilities far too easily.

During the latter' days of summer,
however, Sophie

' seemed not quite
herself. She would fall athlnking,
and her fingers would remain Idle the

have much to do with it. Anyone cau
sell a man who wants to buy, if he has
the price and the goods that man
wants. It takes salesmanship and en
thuslasm to sell the buyer who has not
thought of buying until he is convinced
that be ought to.

The point to keep In view is this:
The man who can turn the circum-
stances around him to the very best
advantage is the one who will out-

distance the others. Once this lesson
has been studied and learned the most
Important step has been made. Per-

haps this can be best accomplished
where opportunities art fewest, but no
matter what the conditions, certain it
Is that the valuable asset,

will Inevitably count, without
which no fortune ran lj made.

Opportunities come to each and every
one of us and sometimes with great
frequency. The successful clerk or
business man Is the one who at a

glance recognizes them as such and
without hesitation takes advantage of

them. This Is practically the defini-

tion of the much used term, "luck, '

and, the very ones who complain of

"having no luck" are simply those
who lack knowledge of their business
chances and the energy and ambition
to make the most of their opening.

Good openings are constantly before
every salesman did he but know It.

The ones with eager energy, fixed pur-

pose and unremitting watchfulness are
thoEe who will surely advance. In any
place a than can show his individual-
ity and his most strenuous exertions
for his future interests, and as long as
he deals fairly with his neighbor-worke- r

he will forge ahead faster than he
knows. The best evidence possible
that a clerk can hare of his ability to


